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Sources: FCA Retail Intermediary Market Data (2015- 2024)

238

7/ timeline

MONEY FOR LIFE

£275k

Mid (6 - 50 Rls)

£270k

Small (2-5 RIs)

Large (50+ RIs)

£228k

Solo adviser



https://www.fca.org.uk/data/retail-intermediary-market-2021
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Sources: FCA Retail Intermediary Market Data (2015- 2024)



https://www.fca.org.uk/data/retail-intermediary-market-2021
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revenue Growth va \nflation Cannualised)

Adviser Revenue 60/40 RPI

10 year (2015 - 2024) 6.3% 8.4% 4.3%

Last 5 yrs (2020 - 2024) 4.9% 6.7% 6.3%

Source: Timeline, using FCA RMAR Data (2044 - 2024)
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Source: Author, based on data Kitce (2024) Financial Planner ’Proo\ucﬂv'\’rtj S’ruo\a
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Total Team Time Per Client By Revenue Per Client
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Source: Author, based on data Kitce (2024) Financial Planner 'Proo\ucﬂv'\’rtj S’ruo\tj
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Av. Revenue per client onboaro\‘\nﬁ v OQ%Oaro\'\nﬁ Rate (%)
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Source: Timeline, using FCA RMAR Data (2014 - 2024)




Median in Dollars

s 1AM Structure

That optimises Face Time with dients
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Source: Author, based on data Kitce (2024) Financial Planner ’Proo\ucﬁvﬁtj Sfuo\tj
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Source: Author, based on data Kitce (2024) Financial Planner ’Proo\uc’r‘\vﬁtj Sfuo\tj
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